
The Global Leaders Corporate M&A Forum brings 
together companies and advisors from around 
the world to discuss issues and trends. 

The programme balances international legal insights with 
a high-level global business and economic overview, provided by
deal makers and industry players. This year's topics will include:

• Global M&A opportunities, challenges and trends

• A New Cold War - and if so, what does it mean?

• The future of due diligence and the impact of technology

• Sexual harassment - how to deal with issues in 2018 and beyond

• Fintech M&A activity: key challenges and emerging trends

• Data protection and cybersecurity issues - the impact on M&A

• Shareholder agreements - same but different?

• Private Equity: current status of the market, financing and exit strategies

• Elephants in the room: Big Four accounting's re-entry into legal services

• The link between valuation and due diligence

• Relying on warranties as a strategy instead of proper due diligence
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Afternoon and evening programme
Monday 9 July 2018

Event Co-Chairs
Anthony Kenny, Assistant General Counsel Corporate and CBS, GSK, UK
Suet-Fern Lee, Senior Partner, Morgan Lewis Stamford, Singapore

Event Moderator
Gianmatteo Nunziante, Founding Partner, Nunziante Magrone, Italy

Venue Address
The Inner Temple

Crown Office Row

London EC4Y 7HL

Benchers Entrance: this is the door 

with pillars next to the Pegasus Bar.

11:50 - 12:50 Registration / Refreshments

12:50 - 13:00 Welcome from event Co-Chairs

13:00 - 13:20
Keynote address: Global M&A opportunities,
challenges and trends

Current market dynamics and complexity appear to make
any short- and mid-term projections harder than ever, for
economists and business leaders alike. This holds true in
particular for the highly cyclical M&A market.

Based on 30 years of experience as a mergers and 
acquisitions banker, Rothschild & Co's Robert Leitäo will
share his views on the evolution and growth of the global
M&A market and traditional drivers of M&A.  

He will talk about how market cyclicality is driven by 
industrial or financial innovation, and the market or 
regulatory reaction to the excesses which tend to follow. 
As head of Rothschild & Co's Global Advisory business, 
one of the most active advisers in the market, Robert will
share his views on the near-term factors that are influencing
the market today ranging from technology disruption and
public over private investment, to the challenges of 
geo-political considerations and investor influence. 

Robert Leitäo, Managing Partner and Head of Global 
Advisory, Rothschild & Co, UK 

13:20 - 13:40
A New Cold War - And if so, what does it
mean?

Most people would agree we live in extremely confusing
times. Politics seems to produce daily shocks and surprises,
comfortable conventions are shattered, and geopolitics turns
on its axis. Recent global developments including China's
19th Party Congress and President Trump's visit to Asia, 
suggest mounting tensions between the USA and China. 

This presentation will explore a radical thought experiment. 
It will look at the development of "the West" and its 
free-market capitalism, as well as the rivalry it 

has faced and defeated, from communism and fascism. 
It will address whether the West now faces a new ideological
Cold War and assess who might win if this is true. It will also
consider the potential economic and market consequences
of various scenarios.

This session will pose some unconventional or perhaps
uncomfortable thinking, to better prepare yourself for 
what may lie ahead.

Jan Lambregts, Global Head of Financial Markets 
Research, Rabobank, UK 

13:40 - 13:55 Coffee / tea break

13:55 - 14:55
The future of due diligence and the impact 
of technology

Due diligence is the main tool for helping buyers understand
what they are getting and may even stop them from doing
the transaction. Increasingly there has been tension between
those who want to get the deal done faster and those who
want to mitigate the risks. 

This tension raises questions such as: Has due diligence
been devalued with the move to warranties and other 
tools? What other tools are being used, such as Artificial
Intelligence? Could technology enable due diligence to
become faster, easier and more accurate than traditional
methods? These are some of the questions that this panel
will discuss and debate.

Moderator
Anthony Kenny, Assistant General Counsel, GSK, UK

Speakers 
Nicholas Barclay, Partner, Macfarlanes, UK
Robert DeLaMater, Partner, Sullivan & Cromwell, USA
Emily Foges, CEO, Luminance, UK
Palwinder Hare, Global Head of Legal, 
M&A/Corporate, Standard Chartered Bank, UK
Jonathan Marsh, International General Counsel, 
TOTAL, France

14:55 - 15:10 Coffee / tea break
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15:10 - 15:30
Sexual harassment - how to deal with issues
in 2018 and beyond

This presentation will look at sexual harassment claims and
risks (reputational and financial) in the wake of high-profile
scandals to understand the challenges (legal and practical)
in dealing with such allegations.

What constitutes sexual harassment? To what extent is
intention relevant? Who makes these allegations and why 
do they do it? How do you balance the appropriate legal
processes while dealing with reputational issues, press 
interest and what your work force thinks about it?

Reputational issues can be critically important in the 
context of mergers and acquisitions. This is an issue 
that affects all sectors. Therefore, it can be just as 
relevant to any transactional party, as it is to their 
lawyers and professional advisors.

Sian Keall, Partner, Travers Smith, UK 

15:30 - 15:50
Fintech M&A activity: key challenges and
emerging trends

Established financial institutions have been acquiring 
technology companies or entering into partnerships with
them in order to retain their competitive advantage. The 
tech sector is now the primary driver of M&A, registering 
its highest ever deal count in 2017, with Artificial 
Intelligence funding surging by 141%. In 2018 $166bn 
of tech-related deals have been announced so far.

Transactions in the Fintech space present important 
legal, regulatory and compliance considerations. Multiple 
regulators have established 'sandboxes' to support Fintech
and develop relevant legislation but they have yet to agree
on common standards. Risk appetites and compliance 
obligations differ markedly between established financial
services 'incumbents' and emergent Fintechs led by 
entrepreneurs.

As crypto assets head towards institutionalisation and 
Fintech innovations usurp one another, this presentation 
will profile complex Fintech ecosystems and emergent 
evaluation techniques new to the M&A toolbox.

Matthew Gardiner, Founder, Catch London, UK 

15:50 - 16:05 Coffee / tea break

16:05 - 16:55
Data protection and cybersecurity issues - the
impact on M&A

The GDPR legislation is new and there is no model 
adopted yet on how to interpret it. There is no track 
record or market standard GDPR compliant businesses,
against which to benchmark a business you are buying 
this year, to determine whether it is compliant or not.

Cyber security has also become more important as 
companies amass more data and there are more high-profile
hacks. In an era when people are talking publicly about
state-sponsored hacking, it becomes a hot topic for any
business which is susceptible to it, whether that's because
it's of high political interest or a high-value business that 
has interests in certain regions of the world. More recently, 
security services in the UK and US, are also asking 
companies and advisors to raise their cyber security game.

This session will share information and practical examples
on how best to analyse particular M&A opportunities and
suggest how to deal with cyber security and data protection
compliance even though aspects of this are very new.

Moderator
Aaron Stocks, Partner, Travers Smith, UK

Speakers
Christopher Burgess, UK Cyber Leader, AIG, UK
Belinda Doshi, Head of Legal, Lloyds Bank, UK
David Naylor, Partner, Wiggin, UK
Solomon Osagie, General Counsel, Cashplus, UK

16:55 - 17:20 Coffee / tea break

17:20 - 18:00
Breakout Session - 1st Round (back-to-back
roundtable discussions) 

• Shareholder agreements: Same but different? -

This roundtable will discuss the elements of shareholder
agreements in different jurisdictions in the context of M&A,
Joint Ventures, start-ups and joint investments. 

It will look at preliminary considerations and typical clauses
such as: Preamble, Capital structure and share-holdings;
Pre-emptive rights, statutory obstacles to purchasing 
shares; Price calculation; Changes of the capital structure;
Distribution of powers: board composition, chairs, 
management, casting votes; Provisions regarding joint 
voting and enforcement; Dividends; Information rights; 
Non-competition clause, and Termination.

Moderators
Florian S. Jorg, Partner, Bratschi Wiederkehr & Buob,
Switzerland
Luis Lopez-Duran, Partner, LEGA Abogados, Venezuela
Takashi Toichi, Partner, TMI Associates, Japan

• Elephants in the room: Big Four accounting's 
re-entry into legal services -

This roundtable will have a provocative discussion as to
where accounting firms are, after tip-toeing back into 
legal services, and in particular how this may impact 
cross-border M&A transactions.
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In recent years, improvements in technology coupled with
deregulation in some markets, have provided opportunities
for Big Four accounting firms to ramp-up their offerings for
legal services. In Australia, Asia and Europe, the Big Four
accounting firms have committed huge resources to build
technology solutions and legal teams. Is this something law
firms and clients should be concerned about?

How should law firms and clients balance increasing 
efficiencies delivering professional services against 
conflicts of interest, liabilities, and independent advice?

Moderators 
Suet-Fern Lee, Senior Partner, Morgan Lewis Stamford, 
Singapore 
Laurent Schummer, Partner, Arendt & Medernach, 
Luxembourg
Andrew Walker, Partner, Clayton Utz, Australia

• The link between valuation and due diligence -

Due diligence reveals more uncertainties and risks as 
businesses become more complex. So it is key for M&A
practitioners and clients, to not only have the proper 
procedure to identify the risks, but also know how to 
treat these risks in the valuation. 

With the evolution of M&A techniques you need to be 
much more skilled in structuring your due diligence and 
how it affects the contract and price fixing. For example,
some parties who have been dissatisfied with a locked 
box mechanism, now prefer to come back to the standard
procedure of closing price adjustments.

This roundtable will discuss:
- How best to structure your due diligence;
- Based on the risk identified, what type of pricing 

mechanism you should choose; and 
- Based on the risk identified, if valuation cannot solve 

your issue, how else can it be solved (e.g. through 
Representations and Warranties Insurance).

Moderators 
Bertrand Cardi, Partner, Darrois Villey Maillot Brochier, 
France 
Jeff Lloyd, Partner, Blake, Cassels & Graydon LLP, 
Canada
Charles Mussat, Partner, Rothschild & Co, France

• Relying on warranties as a strategy instead of 
proper due diligence -

Warranties are getting more complex, and as a result, 
may hinder a deal. The resulting dilemma is: liability 
claims on one side and no proper due diligence on the 
other due to cost. This is creating more interest and 
demand for specialized insurance to cover M&A 
transactions, but this is still new in many markets.

Different jurisdictions have different consequences regarding
warranties. But can company managing directors rely on
them to avoid personal liability in case the deal fails? Some
courts have ruled against this. These issues are affecting
small and mid-sized M&A deals which are getting stuck
because nobody wants to accept the liability and often not
the seller. 

This session will discuss how to draft proper warranties 
and manage the expectations of clients and sellers. It 
will also discuss if M&A insurance is a solution to 
personal liability.

Moderators
Edward Kim, Partner, Lee & Ko, South Korea
Dirk Kolvenbach, Partner, Heuking Kuhn Luer Wojtek, 
Germany
Juan Pablo Matus, Partner Cariola, Díez, Pérez-Cotapos,
Chile
Simon Tesselment, Executive Director, Aon M&A and 
Transaction Solutions, UK

• Private Equity: Current status of the market,
financing and exit strategies -

Private Equity (PE) is an essential driver of M&A and
has an impact on the level of activity in Equity Capital
Markets. In Europe PE activity is led by the UK, German
and French markets.

As to market activity: Given the excellent times for PE in
the past 2-3 years, what are the challenges ahead in
2018? As to financing: Restrictions, discipline vs cheap
money, covenant light or even covenant empty financing
documentation and alternative finance providers. PE
exits had a bull run in 2017. Will this continue? What
challenges and limitations can be expected in 2018?

This roundtable will present market data, examples 
of specific deals, and discuss European PE market 
developments (in comparison to US developments), 
covering especially trends on financing and exits.

Moderators
Christian Herbst, Partner, Schonherr, Austria 
Ronaldo Veirano, Partner, Veirano Advogados, Brazil

18:00 - 18:10 Break to switch roundtables

18:10 - 18:50
Breakout Session - 2nd Round (back-to-back 
roundtable discussions)
Same topics and moderators as in 1st Round

18:50 - 19:30 Drinks reception

19:30 - 22:00 3 course dinner in the Main Hall of 
The Inner Temple with after dinner speaker
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4th Annual Corporate M&A Forum
8-9 July 2018, The Inner Temple, London, UK

The Opening Dinner

The night before the event members of the Global Leaders Forum
Corporate M&A Network and selected guests will experience 
London by night enjoying a private dinner at the Sky Lounge and
Deck onboard the Sunborn, the UK’s only Super Yacht Luxury
Hotel. Moored at the Royal Victoria Dock, it offers stunning views
across the Thames and the City of London.

The Venue

The Inner Temple is one of the oldest of the four Inns of Court in 
England and is sometimes referred to as the cradle of common law.
Dating back to the 12th century when this part of London was the 
headquarters for the Knights Templar, it was granted in 1608 by King
James I to the Inns of Court, and have remained ever since, central 
to the legal profession of England and Wales.

The Closing Dinner

After the drinks reception delegates will be called to the Main Hall
to cap the day's event and savor the ambiance of the venue's rich
history with peers and new acquaintances over a three course 
dinner. There will be no arranged seating. The after dinner speaker
will be the Sub-Treasurer of The Inner Temple, Patrick Maddams
Hon FRIBA. The dress code is business attire.
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